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kdy tento ukazatel Asociace sleduje. Rtstova tendence obratu fac-
toringu ukazuje na vzrustajici oblibu tohoto produktu alternativni-
ho financovani zvladté mezi malymi a stfednimi podniky a je dt-
kazem, Ze trh jesté zdaleka neni vycerpan. Do budoucna se o¢ekdva
dalsi rust, nebot pomér odkoupenych pohledavek vii¢i HDP nedo-
sahl urovné obvyklé v Evropské unii. V zapadni Evropé totiz ob-
chody realizované pies factoring reprezentuji 5 az 6 % HDP, za-
timco v Ceské republice je to zhruba zatim jen 2,5 % HDP.

Podil na celkovém obratu v ramci AFS CS mél piredeviim tuzemsky
factoring, a to zhruba 81 %. Zbytek tvoril exporti factoring (priblizné
16 %) a okrajové i obchodni transakce z importniho factoringu 3 %.

Obecné lIze Tici, ze pribyva podnikti vét§inou mens$i a stiredni ve-
likosti, které maji stale vétsi zadjem o tento zptisob alternativniho fi-
nancovani. To je zptisobeno hned nékolika dtivody. Factoring jiz ne-
ni v podnikové sfére tak nezndmym pojmem jako na zacatku 90. let
20. stoleti. Factoringové spolec¢nosti jsou pruznéjsi nez banky a na-
bizeji spole¢né s kratkodobym financovanim i dal3i sluzby. Tako-
vou sluzbou miuize byt pojisténi pohledavek proti platebni neschop-
nosti ¢i nevuli tuzemského nebo zahrani¢niho odbératele, nebo
napiiklad i kompletni sprava pohledavek, kdy klient ,outsourcuje“
tuto sluzbu mimo svij podnik a prenechéava ¢innost specializované
factoringové spolecnosti. Mnohdy to pro néj mutze byt vyhodnéjsi
nez drzet oddéleni pohledavek ve firmé.

Dal8im davodem je fakt, ze factoti casto nevyzaduji tak prisnou
analyzu klienta jako bankovni tstav a sleduji svého klienta z tro-
chu jiné stranky nez banka. Pokud podnik expanduje a potiebuje
zvy8eny piisun rychlych penéz, ale nedostane od banky dostate¢ny
limit pro uveér, muze se obratit na factoringovou spolec¢nost. Pokud
dodava zbozi nebo sluzby pravidelné a ma Siroké portfolio svych od-
bératelt, existuje dobra pravdépodobnost relativné rychlého zahd-
jeni spoluprace a s ni i vyreSeni vypadkti v jeho cash flow. Riziko
z piripadnych finané¢nich potizi totiz u factoringu neni jenom na
strané klienta, jako v pripadé banky, ale je rozlozeno a vyplyva vel-
kou mérou ze struktury a bonity jeho odbérateli. Tak se mtize stat,
ze zdjemce, ktery neuspéje se svoji zaddosti o uver u banky, uspéje
u factoringové spolec¢nosti.
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shows the increased popularity of this alternative financing product, es-
pecially among small and medium-size enterprises and is proof that the
market potential is far from being exhausted. Further growth is expec-
ted in the future, and the ratio of acquired receivables to GDP has not
reached the levels common in the European Union. In Western Europe,
factoring represents 5 % to 6 % of GDP, while in the Czech Republic
this number is currently only 2.5 % of GDP. 3

By far the largest share in the overall turnover for AFS CR was domestic
factoring (81 %). The remainder comprises export factoring (about 16 %)
and marginal and trade transactions from import factoring (3 %).

Generally speaking, the number of small and medium-size firms inter-
ested in this type of alternative financing is growing. There are several re-
asons for this particular development. First of all, factoring is no longer
such an unknown concept as it was in the early 1990s. Factoring compa-
nies are more flexible than banks and offer additional services along with
short-term financing. These services include insurance for receivables aga-
inst default or uncooperative domestic and foreign customers, or for
example, even comprehensive claims management in which the client
outsources the service from its business and lets the specialised factoring
company handle everything. This is often times more effective than ma-
naging the receivables directly in the company.

Another advantage is that factoring companies often require less strin-
gent client assessments than banking institutions and they monitor their
clients from a slightly different angle. If the company expands and needs
a higher volume of money flow but does not obtain sufficient financing
from the bank, it can turn to a factoring company. As long as it supplies
goods or services on a regular basis and has an extensive portfolio of cu-
stomers, there is a good chance that a factoring company will quickly ad-
dress the company and that deficiencies in cash flow will be resolved.
With factoring, the risk involved with financial difficulties is not only on
the side of the client, as in the case of a bank, but it is distributed even-
ly and is largely associated with the structure and financial standing of
the customer. So it is possible that a company refused by a bank could be
accepted by a factoring company.
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Factoring k pohledani

Svérte reseni Vasich pohledavek silnému finanénimu partnerovi.

I Sprava pohledavek

I Okamzita hotovost

I Ochrana pri platebni neschopnosti
I Financovani

1 Zajisténi rizik

I Pé€Ge na miru Vasemu podnikani

Spolehnéte se na Factoring Ceské spofitelny, zakladajiciho ¢lena Asociace factoringovych spoleénosti
v Ceské republice se zazemim Financni skupiny Ceské spofritelny.

... Vénujte se svému podnikani

www.factoringcs.cz  informacni linka: 246 003 311
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